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Abstract

This research was a quantitative study with the following objectives: (1) to examine the levels of marketing
mix perception, health consciousness, and purchase intention toward traditional Thai desserts among consumers
in Bangkok; (2) to analyze the influence of marketing mix factors—namely product, price, place, and promotion—
together with health consciousness on purchase intention of traditional Thai desserts; and (3) to compare purchase
intention of traditional Thai desserts across different age groups and income levels. The sample consisted of 257
consumers in Bangkok, obtained through purposive sampling combined with convenience sampling. The research
instrument was a 33-item questionnaire comprising 26 five-point Likert-scale items and 7 demographic questions,
which was assessed for content validity and reliability. The statistics used for data analysis were Multiple Linear
Regression and One-Way ANOVA.

The results revealed that the marketing mix factors of price, promotion, and product had statistically
significant positive effects on purchase intention of traditional Thai desserts, with price being the most influential
factor, while place did not have a statistically significant effect. Health consciousness had a statistically significant

positive effect on purchase intention of traditional Thai desserts, reflecting that health-conscious consumers tend
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to have a higher intention to purchase traditional Thai desserts. In addition, the comparison results showed that
consumers in different age groups had significantly different purchase intentions toward traditional Thai desserts,
with the younger consumer group showing lower purchase intention than other age groups, while income level did
not produce a statistically significant difference in purchase intention. These findings extend the body of
knowledge on consumer behavior in the context of Thai cultural products and can be applied as guidelines for
developing marketing strategies to promote consumption and sustainably enhance the competitiveness of
traditional Thai desserts.

Keywords: Traditional Thai Desserts, Marketing Mix, Health Consciousness, Purchase Intention, Bangkok Consumers
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A15199 3
UARIEIANTTIATIIONDDENYANYONTINYTaUNNNITAFINUAZNITSUTA UGN DA IR %D

v

Aaudsdasy B SE Beta t Sig. NaNINAGBY
FAsfi (Constant) 0.421  0.334 1261 0.208
duUsraunnInIsnaIn AuNas s 0.162 0.080 0.134 2.020 0.044* atluayu
dulsraunenIsnaIn AusIA 0.294 0.077 0.241 3807 <0.001** atfuayy
AuUTEauINITNaIN AUTBIMINITIN 0.097 0.070 0.094 1.389 0.166 Talauauu
dmineg
dulszaunen1snann AunsaaEsy 0.172 0.057 0.189 2,997 0.003** atluayu
NSRRI
ANUATENTNAUAYNIN 0.163 0.055 0.168 2.990 0.003** atluayu

R = 0.589, R? = 0.346, Adjusted R? = 0.333, F = 26.608 (df = 5, 251)
WINBWA: *p < 0.05, **p < 0.01, **p < 0.001

91N 3 wan1TAATIEnITanneENYAA WU MuUTneInTalie 5 ¢ Usenoudie Yadedudsraumis
N130810 4 AU (WEAGMI 51A7 YBIMNITIATINUIEY LAaTNITARATUNITNAIN) SINAUAIUATENLNATUAVAIN A1U150
éazuﬁ'uwmﬂizﬁﬂ’nm‘?ﬂﬁmuﬂw&Jﬁyuﬁ'mmmQ’U%Iﬂﬂiuﬂqqmwumuﬂﬂé’a&J’mﬁﬁfaﬁﬁmmnﬁﬁaﬁﬁzﬁu 0.001 (F(5, 251) =
26.608, p < 0.001) Tnefimdulszansniswennsal (Coefficient of Determination: R2) Wirfu 0.346 wagAduUsEaNSNNS
WeNFRITUSULED (Adjusted R2) Wi 0.333 Mu18A1UT Fudsnensaiounlusuusaesansasuiues Ui
wUsUsiuvesausslagorulnelusaldsesas 33.30 drumnuudsusiuiiundosndevas 66.70 \Junasndedeiu
weniloandidnuluwuusraesi
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o

MnuanTATgimdssavnisnnaes aunsnaisaumaneInsaild 2 guuuy il

aunsluguAziuuAy (Unstandardized Regression Equation) T¥dmiunmsmensaldefofddonsiuaivesd
udsnensal

? = 0.421 + 0.162(X1) + 0.294(X5) + 0.097(X3) + 0.172(Xa) + 0.163(Xs)

aunsluguaAzuLLInsg1U (Standardized Regression Equation) Tdd miunisidseuliigurunasnsnasenine
wUsnennsalfifmiaenisiasei

7'V = 0.134(Z_X;) + 0.241(Z_X2) + 0.094(Z_Xs) + 0.189(Z Xa) + 0.168(Z_Xs)

Tnefuuali

Y - avwsislagevualnglusa (Purchase Intention)

X; = Jadusundndio (Product)

X, = Yadugnusian (Price)

X3 = Yaduiutesmnenisindinuig (Place)

X = Yadpsnunsdeaiunisnana (Promotion)

Xs = ANUATENTINAUAUAMN (Health Consciousness)

idefinnsanmdulszavinsonnoslusuazuuusnnsgiu (B) feawviouthminanuddduinsueusazdiuys
WU ‘{Jﬁa@ﬁuiwmﬁ@w%wa@iammé?ﬂa%agaﬁqm (B = 0.241) sesaaunauau lawn Jadesumsdaasunisnain (B =
0.189) Arumszatnauguam (B = 0.168) wazladudundnsiaus (B = 0.134) drudadeiugemnanisindminglidl
Swﬁwaﬁiam’mﬁﬂﬁaa&J’]qﬁﬁfﬁlé”lﬁzymmaa (B =0.094, p > 0.05)

N IAsAEaz el v ﬂaqwa‘ﬁwuﬁmL‘fluﬂai']’aﬁﬁ’uLﬂgauué’ﬂiumﬁﬂizﬁumméiy’ﬂa%amuﬂwduwmmm
Fuslaalungumaumuas vazfinnuasevinsuguamieduiadomdnineidunumddylidmeeulunindadoma
N139AaIA

HanIIVARaUANNAZILT 3 uazaNuAgIUT 4

nanTieTimLsURwnaeuieisuiiieunnussladeduunmudieony warseduseldseiieu uang
Tuansnadl 4

=]
A13199 4
UARIHANTUTIUTTEUA TN 9T TN T NI TEAUT I Al o

fiauusdasy F df Sig. HaN1INAEaUY
139018 6.392 (3, 253) <0.001*** atiuauu
seauselasieiiou 0.632 (3, 253) 0.595 Lalatiuayu

NUBIAA: **p < 0.001

NATT & HaMTIATIERAMULUSUTIUTAET (One-Way ANOVA) iitennaauninuuansisuaininusslade
muzﬂ,‘w&J‘Wyuﬁ”]uﬁi’wLLuﬂm’lM’Na’]qme’ﬁiﬂﬂ NUI Q’U%TﬂﬂﬁﬁﬁaqmqLLmrm'NﬁuﬁmmﬁgﬂﬁawuimimwmLmn@mﬁ’u
agnafitiudAynsadifiszdiu 0.001 (F(3, 253) = 6.392, p < 0.001) lnefivunndndna (Effect Size) Eta wiifu 0.070 Fadn
agflusgiuUunamnnuaives Cohen (1988) 3¢ atfuayuausfgiu H3

KaMIiUTeuTiouT1eafae38 Least Significant Difference (LSD) wuin nguony 18-25 U fidnadsanusilato
yulnelusin (M = 3.6288) sndinguengdusia 3 nauoehaiidedndymaadd hud ndueny 26-35 U (M = 4.0787, p =
0.002), Naey 36-45 T (M = 4.1038, p = 0.001) uaznguey 46 THuly (M = 4.1966, p < 0.001) Vusiinguengiaus 26
Wulitsenunaulifanuuansafustreideddgymeeda

AUNaNI1ATIERANULYSUTIUMAAE (One-Way ANOVA) Litenadauninuuansisvesanudsladevusilng
ﬁuﬁmaﬁ'ﬂLLuﬂmaﬁzﬁUﬁsﬂﬁLa?{maLﬁauﬁuaﬂ;ﬁuﬁm NUN QU%InmﬁﬁszﬁuswlﬁLa?{wiaLﬁauu,mﬂ@h&ﬁuﬁmm&gﬂaﬁawm
1waﬁuﬁ1u11il,mm§m5’uaéwqﬁﬁaﬁﬂﬁ@wwaaﬁaﬁixﬁu 0.05 (F(3, 253) = 0.632, p = 0.595) lneilvu1ndnsna Eta? Lives
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0.007 adnegluszaumunn 39 UJiasannfgy He uaziilefiansawanisiIeuliieusiegaieds LSD wudn Luilgland
ANUUANFANNYBIANRA DY T A MNeETA (p > 0.05 ne)

nsefuena

SvEwavasdruUszaumanIInann (4Ps) daanundladevunlneiutioy

HANTITE WU dIUUTLANNNNITADIAGIUTIAT AUNITARATUNITAGIN WazAUNEAS e danalTauInsiendny
silagovunlneiutuegedifedfymeain vasidedesuremisnmsinsmieliisvsnaseraiidodiy nansidei
aonAdasfuluuTaesdanin-msnauauss (Stimulus-Response Model) w83 Watson (1913) ﬁﬂixqﬂsﬂﬂuﬁwmmam
Tne Kotler wag Keller (2016) Gz Asnseunanisnaindwmalnenssdenisnevauadlusuvasaudilate Inglidos
KunszvunsUszananislufidudeu mnedmiunansusiiguilaienuduesoguditurunlneiiutiiu s
Suhartanto waganuy (2018) wut weAnssuNsTeo SRRt UTESRTT RN NI NRUETT Tl Han1$3T
frapnndeatunuiseves Syarifuddin wazame (2021) finudn drulszaumesnisaaiaiidvinadeuinegrsliduddyde
Arusilatonan ausions uasauideues Farid et al. (2023) finud dautszaumIMInaRadNATaNIINTILAZ I SoY
soruclatondn o naenuanfevesaudng ousdouw uasanild affudring (2566) MBudut dandszay
yensandssasienginssunsdentevusilnevesuilnaluamngaymamuasosnsddeddamsadn

idefinrsuidusetads wuin Jadedrusen Wulededifldninagean avviouuuiAnues Nagle uag Maller
(2018) fiosunein masuiaruduen (Price-Value Perception) lulladurimunddqmasmsindulate Tnsamylududnii
HendnuaineTAusIIN AROAIUABAARBITULLIAAYBY Monroe (2003) L%"aami%’ué’i']mLﬂuﬁaﬂa%@mmw (Price-Quiality
Inference) nansidviagviouinfuilaalungamamuaslirnuddyiuarumnzanosafunmuam aAudue uag
AnuALgALKaTesTIAdeiTeufutuAudmauny Wunalnduirdeundnuesnisinaulade

Uadudunmsdaaiunisnana WullidefifdvEnasesaun aenndeafuiuiAnues Belch uay Belch (2018) fisey
11 msdearsmsnanaiifisyvragegadmiunanfusintusanmnaianusssu e Narrative Marketing wienisiani3es
(Storytelling) MFealowdnsiamituuszaunisaluasarumssdiwestiuilng nasnauaenndesiusuiseves Cheung uaz
Thadani (2012) fiwudn MsUBNABLUUATYa (Electronic Word-of-Mouth: eWOM) ﬁ@w%waﬁiamm@T’ﬂa%@gmdﬂmi
Tawauuusafu nanideiasiiouilugaiifusznounisvualveiutudningdy SME ffsulssanaunismaindiin
nsaspulumsdoansiudedeaneslatl msdalusludunumeania wagmsuense Judunagnifiairmansuunugs

Uadudrundndudt T5vinalusziuignvenguilfidoddny senndesiuiuidove Tirta uazany (2025)

a

Anuin YadeaundnsusiiduesrusenauresdiuysraunisnisnainiisnswaseredivedAnsoniuddadie nasnau

donmdnsiuLIAn Authenticity Marketing ve< Gilmore waz Pine (2007) fiszyinduilamgalnailinauaiv “Aanudures

i
cala

Wi” uazWUIAN Heritage Product a4 Almodovar (2013) fisgyin wasmmmmmmﬂmqmuﬁsmmwaﬂumia%ﬁdmm
uANEIIM1aNTSRaTR oealsinim mumuﬂamwawmawaum@manwmwaamﬁmmmumlmwumu WU SEYVIR AN
wazussyiast iutadvitugruiifuilnenantidasdnludd Sadudeulvufuuslsifivme (Necessary but Not Sufficient
Condition) Tun1sa313AuuAnsNsTesaLRlage

nafiunavla e Jasedudemienisinsamine Lifsvinaroauddledendaditodifn nasndinanse
25UlANIULWIAA Omnichannel Retailing 904 Verhoef Wazanlg (2015) WazlinAn Customer Convenience 984 Berry
uazAME (2002) Iuaﬂﬁﬁu’%lmam'1iaLsi”n5@814?%151’&4"1uﬂiaqmqﬁwamuawﬁqaaﬁl,aﬂua“aauiaﬂ pasnIULNARNDSUD
ﬂauLmezm,auuamsammmmﬂmEmﬂﬂaw,m Fomnanisdasmihefananedutadoiiugn (Hygiene Factor) ) Afuilaa
AIRRIINAzaelaazaINn WWIﬁlﬁJﬂ@IﬁLﬂﬂﬂ’J’]ﬁJLLG]ﬂ@]’]\‘i‘U@ﬂﬂ’J’]ﬂJGlﬂﬁ]‘UaaEJ’N@J‘lJEJﬁ’]ﬂEU Nan1IvetuansIneiseves
AWNS NATUATY WATAISIE MILTSEY (2568) Tinutn Yesmninisdasmihedwasenisinduladevulnerugessesulad

F991905UNYANULANFNISLAINUSUNTUNLALYDINIIN ST NUANFAITU
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SudnavasnMunsEinduguA R uRsladevu ety

nan153% w1 enumsEainduguawasadsuIndenuslatevun e iutuegaited Aymnsada
wadananausnesunelduLUUTIans Health Belief Model 484 Becker (1974) fiszyin masindulaniswginssugunin
aﬂmmeﬂmam “n3fuiguasin” (Perceived Barriers) uay “nssuiusrlen” (Perceived Benefits) luuiunvesvulng
wumummammmmmuaﬁmm W mmawwan neiidn uazudeiuh Fuslnafifiaunsaiindnuguawgedinual
$u3 “Usglonl” mammmummummumnmwmﬁm “guasin” mﬂﬂimmmmauaﬂwu aquﬂﬂammmﬂwawmﬁuu

namideiidiaonadeatuuuifinues Dutta-Bergman (2004) Fo9 “ussgaladiugunin” (Health Motivation) fi
o5u1eT mnunszmiinduguamldldifiesnssuideyalarunns uisndusmdnsiliyanaumanmadendiddegunm
ogradususssn fuslnaiifussgdladugunmadlungammumuasisduuldudonvuulnefutiulugugmadond
aenndostuadoudunsuilaavesnu esainliingivainsssumnazysanansusauisdansginisnwuluyu
QAT WazNanTIdudiaonadesiunuiduves Igbal wagame (2021) uay Su LavAme (2022) inudn Aunsendn
Fruguamiinnuduiusiuansuanudiladoimsesiunin naonausuifeveamadiann wunsiusdns (2568)
warride uaduidu uazamy (2025) fiwuih Faueafdugunindssaidsuandentsdnduladondnfasiemaiioguam
wenintl nan153edsaefeunultvemanomnaftegunnlulssmealnefiiulneseroiios lnegussnounisvuslng
futhuswunidldiaugnsivsuanthmauagluiiu viesuuideaylnsine Wonsvaussarudoansvesuilag
flalagunn Viluulnefuthuamsosuialiaenedostumfouduguninuasaegugnéildogaeiiios foduny
fRstudunsveneesdaruiuesuuusiass Health Belief Model luuiunvesdudfamussalng Ssunnsnsainuiunves
ovnsuUssUasielmiionddonoumitnAnw

ALANANIYBIAINRTIABan AN B SEYNSAENS

nanIsuifisuauislatednunniudasergnuituansiuegelifoddynieada denadostungud

£

' [

nOANIIUAUILNATDY Kotler uay Keller (2016) uaz Schiffman & Wisenblit (2015) flsgyidn dnvaigmalsznnsmans

q
=

Huildeiididvinadenginssunisuilnauaznisiadulade Tnsnansiieudfiousegieds LSD wui nguguilnaeny
18-25 T (Generation 2) fidnadseuitladeruslnefiutusninnguengdunnnguegnsiitfoddnymeadin vasiinguony
Faust 26 Viuluaanungulaifienuusnsnefuoehaiifoddy

NafsnaaNsaesuElikLILAAA Nostalgic Bond 489 Holbrook waw Schindler (1994) fisgyin amnugnsiu
mMeTansssuwaramsslutedin (Nostalgia) iWutiaduddaiirmunanuvoundnfausimatausssy Iﬂaﬁuﬁmﬁﬁmq
1nn31 26 U lnslanigngu Generation X waz Baby Boomers fianumssdndauindurunlveainienn aaenauiiuvusliy
fazdovunlneiiotnvisemdluaseuass 1wy mstaidureslriviovosinylumania lumsrssiudiu fuslnangy
Generation Z o1afisUuuumsuslnafivarnvaouayld¥usvswasnuunn TansssumUsEme Tiiarudiledonuilng
futughng mamimauaamﬂaamwaaummmwamvﬂ‘ﬂumimmmﬁmﬂﬁmmmmauwuﬂmmﬂmvmmm
Filadegeninguenglion

Tumemseiudng nansiisudiouaudsadosuunausiueld ‘wm'w TiusnarsiuegsdtedrAgyneaia
wafananaunsnesurelitiiuuuIAnYes Schiffman way Wisenblit (2015) fiszyi nsudsngunumelafeiionsn
“sUnuUMIHe” (Purchase Pattern) lalldifies “USununiste” esnauulvefiuthuiitnsmaiinfeann dusvusnain
ans1aUszamu lUauds Premium Gift Set 39Age Wlsfuilaannsssumeldausaddauasuilnauusilnefutildly
sUuUTuAnsaty uenandl suilneduthugdeduaudmaTaussy (Cultural Product) figuslaannssduseléfian
;3ﬂﬁuLLam’nméﬁgﬂﬂ%ﬂmzﬁuﬁlﬂﬁﬁ&Nﬁ’u NaNTI e nAaIUNANISITITBINUNS 1ONATUATY LAZRISIA MLaSY
(2568) finun fuslnafifsedumeldunnmatuiinisinauladendevulnglsiunnsaty

Tnvasy meddeadedlivinguiassfndfisusuidnudsranmananaindiusa Msduasun1snain uay
WA Toue napnIuALRTEIindIuguain Wulededdyiidmaiauandenrudilatoruslnefutuvesuilaaly
nysimmasuAs Tnonguiuslan Generation Z Sarudslatesninguengdusgneiteddy vasissduneldlineliiaa
ANUUANGINS wamﬁﬁaﬁmmaaﬂﬁmmitﬁmﬁ"quaniiuQU%IﬂﬂIuU%meaqﬁuﬁﬁmuﬁiiﬂm wagliuImadenagnsun
fusznounslunisiinmunsian nsdeansnisnatn MswAIRAAALeiioguA M LAENITUINGUAAIAMNTIIDTY Lile
snavuunlneiudliamsodeiulunanadelmildogaddu
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darauauuy

9ANaNTITY fUszneunsiazmiisnuiiAsitesaunsaiwanisidoluusegndldlunisiaminagnivig
nsnandmsuuL e ld Gl

Frus1en fusznaumsmstimunmauuiiuguresnuegulaaiug (Value-Based Pricing) wawiamnan fousi
Tunaneseiusaidiesesiunguitmsnefivainvans nieudeasanuduauazaanmvesingiuogisdinioy

funsduaiuniInatn arsamulunisdearsnisnisnaindiuunanwesuAda waz Influencer Marketing
TABlawIzn15a379 Brand Storytelling ﬁ?‘%aﬁq@mdwmﬁwuﬁimLLazﬂizmumiwémﬁﬂixaﬁm sdansdalusiudulutng
wAnaLfiensdusenye

Frundnfusinazauaim msaugnaiiioguniw 1y grsantimauazgnaiaiudeayulnsine nieueanuuy
vssfasindeiennudulnowasmnzfunsdeasluludeaiiiie il n1svesusewnnsgIui LU INIINTILRELT
Aeatozdsaduanuindofowanifivanudilatolunguiuilnedildlagunm

Frumauangunainmutiseny esnnguslaangu Generation Z fawsilatasninguduagneidudiy 3
msiauman s inaunaunudulnefumsusasslng (Modern Thai Dessert) uazainsuszaunsainsuslaasiu
Yoensiinguiifues 1wy JousnalnsuarBiudifsiausssy vusiinguony 26 Sulumsldnagnsiiiuamedaiuuas
ANUKNHUNGTRIUETTY

Frun1svenenann ilesnseduneldlidmanonnuiilate fUszneunisaiunsnansiudananSosel
asouaquiuilnemnazduseld Ineiimundesneindmieseenlatduaresulat sudaunaniosudaouisvuaruinig
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